
 
 

About Legrand Data Center Solutions 

Legrand is a reliable partner with more 

than 30 years of experience in the data 

center market with excellent service. 

Legrand Data Center Solutions provides 

flexible, proven, and scalable data 

center solutions. The specialist brands 

of Legrand Data Center Solutions – like 

the strong data center players Minkels, 

Raritan and Starline – are part of the 

Legrand Group, a publicly traded 

company (NYSE Euronext Paris: LR) 

with worldwide sales in the lowvoltage 

installation, data network and data 

center markets. Legrand operates in 

more than 180 countries. 

 

 
Sales Engineer 

DACH region 

 
As a Sales Engineer you act as the go-to person for the sales team of the assigned region. 
You are also the contact person for the customers during the presales phase.  
 
The Sales Engineer is a subject matter expert for the internal organisation and the customer. 
Showing commitment to resolving customer issues, thrives for best in class and assures that 
every customer touch point is a positive and effective experience.  
 
The job of a Sales Engineer is very divers. You provide customer focused pre-sales support, 
ensure that the sales teams receive a required level of technical training and assistance in 
performing demos, answering prospects/ customer questions and act as a trusted advisor to 
customers 
 
MAIN TASK AND RESPONSIBILITES  

 Resolve issues and problems efficiently with a minimum impact to customers 
 Present technical concepts in clear manner to customers through demos and proposals.  
 Fulfilling customer and sales team requirements providing a high response time 
 Provide assistance on sales activities requiring advanced technical product knowledge 
 Provide end to end solution and design details to the (end) customer 
 Provide technical presentations and demonstrating how a product will meet client needs 
 Provide professional services for LDCS product offering across the DACH region 
 Survey market landscape for solution insights, direction, vendors, and methods 
 Identifies market trends and new application areas for products within LDCS Europe by 
interacting with clients 

 Support the LDCS customer briefing centers and ensure that they have the current 
technology and all systems are running correctly  

       
      JOB REQUIREMENTS 

 Bachelor's degree in computer science or electrical engineering or equivalent experience  
 7 or more years of experience in technical sales support of rack power, KVM and serial 
access solutions and software 

 Experience in prospecting and engaging new customers 
 Demonstrated knowledge of LAN/WAN, data communication, and data center 
environments (including Power) 

 Working knowledge of Windows, LINUX and other operating systems 
 Ability to operate independently in a remote office; partnering with project teams at 
headquarters 

 Prior knowledge/expertise in Data Center Power is essential 
 Prior knowledge/expertise in KVM and Terminal Server technology is highly preferred 
 LINUX, Windows and/or other hardware & software certifications a plus 
 Mastering of the German language in word and writing is compulsory 
 Residential location: Germany 

 
OUR OFFER 

 Being involved in a fast growing and developing global industry 
 Challenging projects in dynamic environment 
 Excellent working environment – safety and ethic are really important for us 
 Learning & Development - We invest in our employees for the long term – not just with 
salary and benefits, but with ongoing learning and development opportunities made 
available through Learning with Legrand 

 Promoting gender equality is central to our vision of creating a truly diverse and inclusive 
business where everyone matters, and everyone belongs 

 Flexible working hours 
 Possibility to work from home 
 Market conform salary based on knowledge and experience 

 

 
APPLY? 
Send your CV and motivation by email to Jolanda Maas, HR Manager: 
jolanda.maas@minkels.com 
 
QUESTIONS? 
Contact Roberto Sammler, Sales Lead Engineer Legrand Data Center Solutions.  
Tel: +49 3752713494644/ e- mail: roberto.sammler@legrand.com  
 

 


